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BGC Partners Reports Second Quarter 2011 Financial Results  
Declares Quarterly Dividend 

Conference Call to Discuss Results Rescheduled for Today 
 
NEW YORK, NY – July 25, 2011 - BGC Partners, Inc. (NASDAQ: BGCP) (“BGC Partners,” 
“BGC,” or “the Company”), a leading global brokerage company primarily servicing the 
wholesale financial markets, today reported its financial results for the quarter ended June 30, 
2011.   
 
Select Second Quarter 2011 Results Compared to the Year-Earlier Period 
  

∗ Pre-tax distributable earnings1

∗ Post-tax distributable earnings improved by 33.9 percent to $52.0 million or $0.21 per fully 
diluted share, compared with $38.9 million or $0.17 per fully diluted share.   

 improved by 34.3 percent to $62.4 million or $0.25 per fully 
diluted share, compared with $46.5 million or $0.20 per fully diluted share.   

∗ Revenues as used to calculate distributable earnings grew by 8.5 percent to $364.8 million, 
compared with $336.3 million.   

∗ Revenues under U.S. Generally Accepted Accounting Principles (“GAAP”) increased by 8.6 
percent to $364.6 million compared with $335.7 million.   

∗ GAAP income from operations before income taxes was $23.5 million, up 34.0 percent 
compared with $17.5 million. 

∗ GAAP net income for fully diluted shares increased by 8.1 percent to $21.2 million or $0.09 
per share, compared with $19.6 million or $0.09 per share.   

∗ On July 24, 2011, BGC Partners’ Board of Directors declared a quarterly cash dividend of 
$0.17 per share payable on August 25, 2011 to Class A and Class B common stockholders of 
record as of August 11, 2011.  This represents an increase of 21.4 percent year-over-year. 

 
Management Comments on Financial Results  
“BGC’s outperformance in the second quarter was driven by our solid top-line growth in 
Equities, Foreign Exchange, and Rates, as well as in overall fully electronic trading,” said 
Howard W. Lutnick, Chairman and Chief Executive Officer.  “As we continue to add 
experienced brokers and benefit from our world-class technology platform and partnership 
structure, BGC’s earnings margins have continued to improve dramatically.   
 
“Our common dividend per share will be 21.4 percent greater than in the second quarter of 2010.  
Additionally, at least 50 percent of the dividends paid per share in 2011 are expected to be a 
nontaxable return of capital to common stockholders.”   
 
Mr. Lutnick added:  “We remain extremely excited about our planned acquisition of Newmark2

                                                 
1 See the sections of this release entitled “Distributable Earnings,” “Distributable Earnings Results Compared with GAAP Results”, and 
“Reconciliation of GAAP Income to Distributable Earnings” for a complete and updated definition of these terms and how, when and why 
management uses them, as well as for the differences between results under GAAP and distributable earnings for the periods discussed in this 
release. 

, 
one of the fastest growing real estate services companies in the global property markets.  We 
expect this acquisition to be immediately accretive to our earnings per share, and to close later 
this year. 

2 Newmark is the real estate advisory firm that operates as Newmark Knight Frank in the U.S. and is associated with London-based Knight Frank, 
which has extensive offices throughout the rest of the world. 
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Shaun D. Lynn, President of BGC Partners, Inc., said:  “The Company’s revenues related to fully 
electronic trading grew by 28.4 percent year-over-year to $40.5 million or 11.1 percent of 
distributable earnings revenues.  These results included continued strong performance from the 
fully electronic trading of interest rate derivatives. From August 2010 through the end of June, 
2011, BGC e-brokered more than 8,500 interest rate derivatives transactions with a notional 
volume of over $825 billion. 
 
“Given our ongoing investment of approximately $120 million a year in technology, and our 
proven track record of converting products across many different asset classes and geographies 
to fully electronic trading, we are confident that our success in e-broking will continue to drive 
revenue and earnings growth.” 
 
Mr. Lynn concluded: “The Company’s front office grew by 10.4 percent year-over year to 1,780 
brokers and salespeople.  As we continue to expand our e-broking capabilities and increase 
brokerage staff, we expect BGC’s strong earnings growth to continue.”  
 
Second quarter Revenues  
For the second quarter of 2011, revenues for distributable earnings were $364.8 million, 
compared with $336.3 million a year earlier.  BGC’s GAAP revenues were $364.6 million in the 
second quarter of 2011, compared with $335.7 million a year earlier.   
 
BGC’s year-over-year revenue growth was driven primarily by increased brokerage revenues 
from the Company’s desks in Equities and Other Asset Classes, Foreign Exchange, and Rates. 
 
For the second quarter of 2011, brokerage revenues increased by 8.8 percent to $341.1 million, 
compared with $313.5 million in the prior-year quarter.  Rates revenues were $145.7 million, 
Credit revenues were $78.1 million, and Equities and Other Asset Classes revenues were $61.7 
million, and Foreign Exchange revenues were $55.6 million.  In comparison, for the second 
quarter of 2010, Rates revenues were $139.3 million, Credit revenues were $77.1 million, 
Equities and Other Asset Classes revenues were $50.3 million, and Foreign Exchange revenues 
were $46.8 million. 
 
Rates revenues increased by 4.6 percent year-over-year in the second quarter of 2011, driven 
mainly by fully electronic Rates brokerage. Credit revenues increased by 1.3 percent year-on-
year in the second quarter, despite generally lower volumes industry-wide, due primarily to 39.0 
percent year-over-year growth from BGC’s e-brokered Credit products.  Revenues from Equities 
and Other Asset Classes increased by 22.7 percent year-over-year, driven primarily by the 
addition of Mint Partners3

 

 and growth from the Company’s other cash and derivatives equities 
desks.  Foreign Exchange revenues increased by 18.9 percent versus the year-ago quarter due 
primarily to continued strong growth in global volumes as well as a 33.7 percent year-over-year 
increase in the Company’s spot Foreign Exchange revenues.   

In the second quarter of 2011, Rates represented 39.9 percent of total distributable earnings 
revenues, Credit 21.4 percent, Equities and Other Asset Classes 16.9 percent, and Foreign 
                                                 
3 Closed August 2010. 
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Exchange 15.2 percent.  In comparison, for the second quarter of 2010, Rates represented 41.4 
percent of total distributable earnings revenues, Credit 22.9 percent, Equities and Other Asset 
Classes 14.9 percent, and Foreign Exchange 13.9 percent.   
 
Revenues related to fully electronic trading increased by 28.4 percent year-over-year to $40.5 
million in the second quarter of 2011. This represented 11.1 percent of total distributable 
earnings revenues. 4

 

  In comparison, revenues related to fully electronic trading were $31.6 
million or 9.4 percent of total distributable earnings revenues in the prior year period.  This 
improvement was driven primarily by BGC’s growing suite of fully electronic interest rate 
derivatives products, as well as by strong growth in the e-broking of credit default swaps, U.S. 
Treasuries, and spot foreign exchange.  

Second quarter Expenses  
Total expenses on a distributable earnings basis were $302.4 million in the second quarter of 
2011, compared with $289.8 million a year earlier.  Total GAAP expenses were $341.1 million 
in the second quarter of 2011, compared with $318.2 million in the prior-year period.   
 
On a distributable earnings basis, the Company’s compensation and employee benefits were 
$194.9 million, versus $184.3 million in the year-earlier period.  This represented 53.4 percent of 
distributable earnings revenues in the second quarter of 2011, down versus 54.8 percent a year 
earlier.  Under GAAP, compensation and employee benefits were $218.7 million, compared with 
$207.6 million a year earlier.  This represented 60.0 percent of GAAP revenues in the second 
quarter of 2011, down from 61.8 percent a year earlier.   
 
For the second quarter of 2011, non-compensation expenses were $107.6 million or 29.5 percent 
of revenues on a distributable earnings basis and $113.1 million or 31.0 percent of revenues 
under GAAP.  In comparison, second quarter 2010 non-compensation expenses were $105.5 
million or 31.4 percent of revenues on both a GAAP and distributable earnings basis.   
 
Second quarter Income  
In the second quarter of 2011, BGC Partners’ pre-tax distributable earnings before 
noncontrolling interest in subsidiaries and taxes were $62.4 million or $0.25 per fully diluted 
share, compared with $46.5 million or $0.20 per fully diluted share in the second quarter of 
2010. The Company’s pre-tax distributable earnings margin was 17.1 percent in the second 
quarter of 2011 versus 13.8 percent in the prior-year period.   
 
BGC Partners recorded post-tax distributable earnings of $52.0 million or $0.21 per fully diluted 
share in the second quarter of 2011, compared with $38.9 million or $0.17 per fully diluted share 
in the second quarter of 2010.  The Company’s post-tax distributable earnings margin was 14.3 
percent in the second quarter of 2011 versus 11.6 percent in the prior-year period.   
 
The Company recorded GAAP net income from operations before income taxes of $23.5 million, 
GAAP net income for fully diluted shares of $21.2 million, and GAAP net income per fully 
                                                 
4 For the second quarter of 2011, revenues related to fully electronic trading included $35.8 million in the “total brokerage revenues” line item. 
This amount represented 10.5 percent of brokerage revenues and was up 32.1 percent year-over-year.  Second quarter 2011 revenues related to 
fully electronic trading also included $4.7 million in the “fees from related parties” line item, which was up 6.3 percent year-over-year.  In the 
year-earlier period, these figures were $27.1 million, 8.6 percent of brokerage revenues, and $4.5 million, respectively. 
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diluted share of $0.09 in the second quarter of 2011.  This compares to GAAP net income from 
operations before income taxes of $17.5 million, GAAP net income for fully diluted shares of 
$19.6 million, and GAAP net income per fully diluted share of $0.09 in the second quarter of 
2010. 
 
In the second quarter of 2011, the effective tax rate for distributable earnings was 15.0 percent, 
compared with 15.2 percent a year earlier.   
 
The Company had a fully diluted weighted-average share count of 266.1 million for the second 
quarter of 2011 for distributable earnings and 244.1 million under GAAP.  This compares with 
248.0 million for second quarter of 2010 on a distributable earnings basis, and 226.5 million on a 
GAAP basis.  As of June 30, 2011, the Company’s fully diluted share count was 268.8 million, 
assuming conversion of the Convertible Senior Notes issued April 1, 2010.5

 
 

Front Office Statistics 
BGC Partners had 1,780 brokers and salespeople as of June 30, 2011, up 10.4 percent year-over-
year compared to 1,612.  Average revenue generated per front office employee6

 

 for the second 
quarter of 2011 was approximately $200,000 compared with approximately $204,000 in the 
second quarter of 2010.   

Historically, BGC’s new brokers and salespeople generally achieve significantly higher 
productivity levels in their second year with the Company.  Therefore, average revenue per front 
office employee has declined year-over-year for the periods following significant headcount 
increases. 
 
Balance Sheet 
As of June 30, 2011, the Company’s cash position, which it defines as cash and cash equivalents 
and cash segregated under regulatory requirements, was $289.8 million; notes payable and 
collateralized borrowings were $186.5 million; book value per common share was $2.31; and 
total capital, which BGC Partners defines as “redeemable partnership interest”, Cantor’s 
“noncontrolling interest in subsidiaries”, and “total stockholders' equity”, was $451.9 million.  In 
comparison, as of December 31, 2010, the Company’s cash position was $366.5 million; notes 
payable and collateralized borrowings were $189.3 million; book value per common share was 
$2.47; and total capital was $425.0 million.   
 
The decrease in cash from year-end 2010 was due primarily to the timing of both the securities 
clearance process and the settlement of receivables and payables, as well as cash used with 
respect to acquisitions, dispositions and/or resolutions of litigation, and for the redemption of 
units.  These items were partially offset by an option exercise by Mr. Lutnick for cash, and 

                                                 
5 On April 1, 2010 BGC Partners issued $150 million in 8.75 percent Convertible Senior Notes due 2015.  In accordance with FASB guidance, 
the BGC GAAP EPS calculation for the second quarter of 2011 excludes 22.0 million weighted-average shares related to these Notes, and 
includes the related interest expense (net of tax), because their effect would have been anti-dilutive.  Following these principles, the distributable 
earnings per share calculation is based on the higher weighted-average share count but adds back the related interest expense (net of tax).  The 
second quarter 2011 and second quarter 2010 GAAP fully diluted weighted-average share count was lower than that for distributable earnings 
because GAAP did not allow the inclusion of anti-dilutive instruments when calculating earnings or loss per share. 
6 This includes revenues from “total brokerage revenues”, “market data and software solutions”, and the portion of “fees from related parties” 
related to fully electronic trading. 
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proceeds from the issuance of Class A common stock as part of BGC’s controlled equity 
offering.   
 
Monthly Revenues through July 21, 2011 Compared with a Year Earlier 
April 2011 revenues were down approximately 5 percent to $107 million compared with $113 
million; May was up approximately 8 percent to $129 million versus $119 million; and June was 
up approximately 23 percent to $129 million compared with $105 million.  For the first 14 
trading days of July, 2011, BGC generated distributable earnings revenues of approximately $81 
million.  This was an increase of approximately 24 percent compared with the first 14 trading 
days of July, 2010. 
 
Dividends  
On July 24, 2011, the Company’s Board of Directors declared a quarterly cash dividend of $0.17 
payable on August 25, 2011 to Class A and Class B common stockholders of record as of August 
11, 2011.  The ex-dividend date will be August 9, 2011.  The Company estimates that no less 
than 50 percent of dividends paid per share of common stock for each of the quarters of 2011 
will be a nontaxable return of capital to common stockholders.7

 

  Based upon an annualized 
dividend of $0.68 per share and the July 22, 2011 closing stock price of $8.43, BGC’s pre-tax 
dividend yield is 8.1 percent.  For a New York City resident in the 35 percent Federal tax bracket 
and the 12.85 percent state and local tax bracket, the current taxable equivalent yield would be 
12.6 percent when compared to a distribution, dividend, or interest payment that is fully taxable 
at ordinary rates and 9.3 percent when compared to a fully taxable qualified dividend. 

Unit Redemptions, Exchangeability, and Share Repurchases  
During the second quarter of 2011, BGC Partners agreed to grant exchangeability to 2,540,644 
PSUs and PSIs. Under GAAP, the Company was required to take a non-cash charge of $23.0 
million relating to these grants of exchangeability and/or redemption of limited partnership units.  
 
BGC Partners’ share repurchases and unit redemptions from January 1, 2011 through July 15, 
2011 are detailed in the following table: 
 

Period  
 

Number of shares purchased  
  

Effective average price per share  
  

First Quarter  6,454 $8.50 
April 7,991 $8.94 
May - - 
June - - 

July 1-July 15 - - 
Total Repurchases 14,445 $8.74 

   
Period 

 
Number of units redeemed  

  
Average price per unit  

  
First Quarter  195,904 $9.11 

April 63,715 $8.99 
May 103,160 $8.81 
June 677,823 $7.67 

July 1-July 15 - - 
Total Redemptions 1,040,602 $8.13 

Total Repurchases and Redemptions 1,055,047 $8.14 
 

                                                 
7 See the section of this release entitled “Nontaxable Return of Capital” for more details. 
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The Company sold approximately 3.3 million shares through its controlled equity offering from 
January 1, 2011 through July 15, 2011 for net proceeds of approximately $27.6 million or $8.30 
per share to offset redemptions.   
 
As of July 15, 2011, the Company had approximately $59.2 million remaining from its $100 
million share repurchase and unit redemption authorization.  
 
Distributable Earnings 
BGC Partners uses non-GAAP financial measures including "Revenues for distributable 
earnings," "pre-tax distributable earnings" and "post-tax distributable earnings," which are 
supplemental measures of operating performance that are used by management to evaluate the 
financial performance of the Company and its subsidiaries. BGC Partners believes that 
distributable earnings best reflects the operating earnings generated by the Company on a 
consolidated basis and are the earnings which management considers available for distribution to 
BGC Partners, Inc. and its common stockholders, as well as to holders of BGC Holdings 
partnership units during any period.  
 
As compared with "income (loss) from operations before income taxes," "net income (loss) for 
fully diluted shares," and "fully diluted earnings (loss) per share," all prepared in accordance 
with GAAP, distributable earnings calculations primarily exclude certain non-cash compensation 
and other expenses which generally do not involve the receipt or outlay of cash by the Company, 
which do not dilute existing stockholders, and which do not have economic consequences, as 
described below.  In addition, distributable earnings calculations exclude certain gains and 
charges that management believes does not best reflect the ordinary operating results of BGC. 
 
Revenues for distributable earnings are defined as GAAP revenues excluding the impact of BGC 
Partners, Inc.'s non-cash earnings or losses related to its equity investments, such as in Aqua 
Securities, L.P. and ELX Futures, L.P., and its holding company general partner, ELX Futures 
Holdings LLC. 
  
Pre-tax distributable earnings are defined as GAAP income (loss) from operations before income 
taxes excluding items that are primarily non-cash, non-dilutive, and non-economic items, such 
as: 
 

∗ Non-cash stock-based equity compensation charges for REUs granted or issued prior to 
the merger of BGC Partners, Inc. with and into eSpeed, as well as post-merger non-cash, 
non-dilutive equity-based compensation related to partnership unit exchange or 
conversion. 

∗ Allocations of net income to founding/working partner and other units, including REUs, 
RPUs, PSUs and PSIs. 

∗ Non-cash asset impairment charges, if any. 
 
Distributable earnings calculations also exclude charges related to purchases, cancellations or 
redemptions of partnership interests and certain one-time or non-recurring items, if any. 
 
Beginning with the second quarter of 2011, BGC’s definition of distributable earnings has been 
revised to exclude certain gains and charges with respect to acquisitions, dispositions, and 
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resolutions of litigation. This change in the definition of distributable earnings is not reflected in, 
nor does it affect the Company’s presentation of prior periods.  Management believes that 
excluding these gains and charges best reflects the operating performance of BGC. 
 
Since distributable earnings are calculated on a pre-tax basis, management intends to also report 
"post-tax distributable earnings" and "post-tax distributable earnings per fully diluted share": 

 

∗ "Post-tax distributable earnings" are defined as pre-tax distributable earnings adjusted to 
assume that all pre-tax distributable earnings were taxed at the same effective rate. 

∗ "Post-tax distributable earnings per fully diluted share" are defined as post-tax 
distributable earnings divided by the weighted-average number of fully diluted shares for 
the period. 

∗ In the event that there is a GAAP loss but positive distributable earnings, the distributable 
earnings per share calculation will include all fully diluted shares that would be excluded 
under GAAP to avoid anti-dilution, but will exclude quarterly interest expense, net of tax, 
associated with the Senior Convertible Notes. 
 

Each quarter, the dividend to common stockholders is expected to be determined by the 
Company’s Board of Directors with reference to post-tax distributable earnings per share.  In 
addition to the Company’s quarterly dividend to common stockholders, BGC Partners expects to 
pay a pro-rata distribution of net income to BGC Holdings founding/working partner and other 
units, including REUs, RPUs, PSUs and PSIs, and to Cantor for its noncontrolling interest. The 
amount of all of these payments is expected to be determined using the above definition of pre-
tax distributable earnings per share. 
 
Certain employees who are holders of RSUs are granted pro-rata payments equivalent to the 
amount of dividends paid to common stockholders. Under GAAP, a portion of the dividend 
equivalents on RSUs is required to be taken as a compensation charge in the period paid. 
However, to the extent that they represent cash payments made from the prior period's 
distributable earnings, they do not dilute existing stockholders and are therefore excluded from 
the calculation of distributable earnings. 
 
Distributable earnings is not meant to be an exact measure of cash generated by operations and 
available for distribution, nor should it be considered in isolation or as an alternative to cash flow 
from operations or income (loss) for fully diluted shares. The Company views distributable 
earnings as a metric that is not necessarily indicative of liquidity or the cash available to fund its 
operations. 
 
Pre- and post-tax distributable earnings are not intended to replace the Company’s presentation 
of GAAP financial results. However, management believes that they help provide investors with 
a clearer understanding of BGC Partners’ financial performance and offer useful information to 
both management and investors regarding certain financial and business trends related to the 
Company’s financial condition and results of operations. Management believes that distributable 
earnings and the GAAP measures of financial performance should be considered together. 
 
Management does not anticipate providing an outlook for GAAP “revenues”, “income (loss) 
from operations before income taxes”, “net income (loss) for fully diluted shares,” and “fully 
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diluted earnings (loss) per share”, because the items previously identified as excluded from pre-
tax distributable earnings and post-tax distributable earnings are difficult to forecast. 
Management will instead provide its outlook only as it relates to revenues for distributable 
earnings, pre-tax distributable earnings and post-tax distributable earnings.  
 
For more information on this topic, please see the table in this release entitled “Reconciliation of 
GAAP Income to Non-GAAP Distributable Earnings”, which provides a summary reconciliation 
between pre- and post-tax distributable earnings and the corresponding GAAP measures for the 
Company in the periods discussed in this release. 
 
Distributable Earnings Results Compared with GAAP Results 
Second quarter 2011 GAAP revenues were reduced by $0.3 million due to BGC’s losses related 
to its equity investments, compared to a reduction of $0.5 million a year earlier.  These non-cash 
items were not included in revenues for distributable earnings. 
 
The difference between second quarter 2011 compensation and employee benefits as calculated 
for GAAP and distributable earnings was due primarily to $23.1 million in non-cash, non-
economic, and non-dilutive charges relating to grants of exchangeability to unit holders and/or 
redemption of limited partnership units; $0.6 million in expenses related to dividend equivalents 
to holders of restricted stock units; and a charge of $0.2 million related to non-cash and non-
dilutive pre-merger grants of equity or units.  The difference between second quarter 2010 
compensation and employee benefits as calculated for GAAP and distributable earnings was due 
to a $23.7 million in non-cash, non-economic, and non-dilutive charges relating to grants of 
exchangeability to unit holders and/or redemption of limited partnership units; and $0.4 million 
in expenses related to dividend equivalents to holders of restricted stock units.  These charges 
were partially offset by a $0.8 million credit related to non-cash and non-dilutive pre-merger 
grants of equity or units.   
 
The difference between non-compensation expenses in the second quarter of 2011 as calculated 
for GAAP and distributable earnings is due to $4.5 million in non-cash charges relating primarily 
to a long-term real estate lease obligation; and $1.1 million in charges with respect to 
acquisitions, dispositions and/or resolutions of litigation.  There was no difference between non-
compensation expenses for GAAP and distributable earnings in the second quarter of 2010. 
 
Nontaxable Return of Capital 
BGC Partners intends to pay not less than 75 percent of its post-tax distributable earnings per 
fully diluted share as cash dividends to all common stockholders.  The Company also intends to 
use the balance of its quarterly post-tax distributable earnings, after distributions to all 
partnership units and dividend payments to common stockholders, to buy back shares and/or 
partnership units.   
 
BGC Partners’ common dividend is based on post-tax distributable earnings, which, due mainly 
to non-cash, non-dilutive, and non-economic GAAP charges, are expected to be higher than its 
earnings and profits under GAAP and U.S. Federal tax principles for the year ended December 
31, 2011. In addition, BGC Partners’ net income for both GAAP and distributable earnings 
includes income earned by foreign affiliates of the Company, corporate subsidiaries, and other 
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entities not taxable under U.S. Federal tax principles.  The Company believes not less than 50 
percent of its common dividend paid for earnings generated in 2011 will be treated as a 
nontaxable return of capital for common stockholders.   
 
Under U.S. Federal income tax principles, a nontaxable return of capital, sometimes referred to 
as a “nondividend distribution”, is a cash distribution that is not paid out of the taxable earnings 
and profits of a corporation.  For common stockholders, a nontaxable return of capital reduces 
the cost basis of an investment. It is not taxed until the cost basis of said investment is fully 
recovered. BGC Partners believes that a portion of its dividends paid to common stockholders in 
the year ended December 31, 2011 is expected to be treated under U.S. Federal income tax 
principles as a return of capital to the extent of each stockholder’s basis, and as capital gains to 
the extent such portion exceeds a stockholder’s basis.   
 
The remaining portion of the dividend is expected to be treated as a qualified dividend for U.S. 
Federal income tax purposes. The portion of the common dividend taxable as a dividend for U.S. 
Federal income tax purposes will be reported to U.S. recipients of BGC’s dividend on the IRS 
Forms 1099-DIV and to non-U.S. recipients on IRS Forms 1042-S. These forms will be sent to 
common stockholders in early 2012. 
 
The portion of dividends to common stockholders that will be taxable will not impact BGC 
Partners’ financial results for either GAAP or distributable earnings or the Company’s or its 
affiliates’ ability to pay distributions to all partnership units and dividend payments to common 
stockholders.   
 
This information is not intended to be all-inclusive or to render specific professional tax advice. 
 
Conference Call and Investor Presentation 
The Company will host a conference call today, July 25, 2011 at 09:45 a.m. ET to discuss these 
results.  A webcast of the call, along with an investor presentation summarizing the Company’s 
distributable earnings results, including monthly and geographic revenues, will accessible at the 
“Investor Relations” section of http://www.bgcpartners.com or directly at 
http://www.bgcpartners.com/ir.  Additionally, call participants may dial in with the following 
information: 
 
LIVE CALL:   
Date - Start Time:   07/25/2011 09:45 AM Eastern Time 
U.S. Dial In:    888-713-4205 
International Dial In:   617-213-4862 
Participant Passcode:   129-973-05 
Pre Registration:   https://www.theconferencingservice.com/prereg/key.process?key=PH9XPAMPC 
 
REPLAY: 
Available From – To:   07/25/2011 12:00 PM – 08/1/2011 11:59 PM 
U.S. Dial In:    888-286-8010 
International Dial In:   617-801-6888 
Passcode:    773-466-97 
 

http://www.bgcpartners.com/�
http://www.bgcpartners.com/ir�
https://www.theconferencingservice.com/prereg/key.process?key=PH9XPAMPC�
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(Note: If clicking on the above links does not open up a new web page, you may need to cut and 
paste the above urls into your browser's address bar.) 
 
About BGC Partners, Inc. 
BGC Partners is a leading global brokerage company primarily servicing the wholesale financial 
markets.  BGC specializes in the brokerage of a broad range of financial products, including 
fixed income securities, interest rate swaps, foreign exchange, equities, equity derivatives, credit 
derivatives, commodities, futures, structured products and other instruments. BGC also provides 
a full range of services, including trade execution, broker-dealer services, clearing, processing, 
information, and other back office services to a broad range of financial and non-financial 
institutions.  BGC’s integrated platform is designed to provide flexibility to customers with 
regard to price discovery, execution and processing of transactions, and enables them to use 
voice, hybrid, or, where available, fully electronic brokerage services in connection with 
transactions executed either over-the-counter or through an exchange.  
 
Through its eSpeed and BGC Trader brands, BGC uses its proprietary, built, and paid for 
technology to operate multiple buyer, multiple seller real-time electronic marketplaces for the 
world’s most liquid capital markets. The Company’s pioneering suite of tools provides end-to-
end transaction solutions for the purchase and sale of financial products over its global private 
network or via the Internet. BGC’s neutral platform, reliable network, straight-through 
processing and superior products make it the trusted source for electronic trading for the world's 
largest financial firms. Through BGC Market Data, the Company also offers globally distributed 
and innovative market data and analysis products for numerous financial instruments and 
markets.  BGC’s customers include many of the world’s largest banks, broker-dealers, 
investment banks, trading firms, hedge funds, governments and investment firms. 
 
BGC’s partnership structure and extensive employee ownership create a distinctive competitive 
advantage among its peers. Named after fixed income trading innovator B. Gerald Cantor, BGC 
has offices in 25 cities, located in New York and London, as well as in Aspen, Beijing, Chicago, 
Copenhagen, Dubai, Garden City, Hong Kong, Istanbul, Johannesburg, Mexico City, Moscow, 
Nyon, Paris, Rio de Janeiro, São Paulo, Sarasota, Seoul, Singapore, Sydney, Tokyo, Toronto, 
West Palm Beach, and Zurich.  For more information, visit http://www.bgcpartners.com. The 
Company’s corporate address is: BGC Partners, Inc., 499 Park Avenue, New York, New York 
10022.  The media, analysts, and investors can also subscribe to BGC’s investor “Email Alerts” 
at the “Investor Relations” section of http://www.bgcpartners.com. 
 
Note Regarding Financial Tables and Metrics  
An excel file with the Company’s quarterly financial results and metrics from full year 2009 through the second 
quarter of 2011 is accessible in the HTML version of this press release at the “Investor Relations” section of 
http://www.bgcpartners.com.  It is also available directly at http://www.bgcpartners.com/ir-news. 
 
Note Regarding Settlement  
All trades executed on the eSpeed platform settle for clearing purposes against Cantor Fitzgerald & Co. ("CF&Co.," 
“CFC”), an affiliate of the Company. CFC is a member of FINRA (formerly NASD) and the Fixed Income Clearing 
Corporation, a subsidiary of the Depository Trust & Clearing Corporation. CFC, the Company, and other affiliates 
participate in U.S. Treasuries as well as other markets by posting quotations for their account and by acting as 
principal on trades with platform users. Such activity is intended, among other things, to assist CFC, the Company, 
and their affiliates in managing their proprietary positions (including, but not limited to, those established as a result 
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of combination trades and errors), facilitating transactions, framing markets, adding liquidity, increasing 
commissions and attracting order flow. 
 
Discussion of Forward-Looking Statements by BGC Partners  
Information in this document contains forward-looking statements within the meaning of Section 27A of the 
Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended.  Such 
forward looking statements include statements about the outlook and prospects for the Company and for its industry 
as well as statements about its future financial and operating performance.  Such statements are based upon current 
expectations that involve risks and uncertainties. Actual results, performance or achievements could differ materially 
from those contemplated, expressed or implied because of a number of risks and uncertainties that include, but are 
not limited to, the risks and uncertainties identified in BGC Partners’ filings with the U.S. Securities and Exchange 
Commission. The Company believes that all forward-looking statements are based upon reasonable assumptions 
when made.  However, BGC Partners cautions that it is impossible to predict actual results or outcomes or the 
effects of risks, uncertainties or other factors on anticipated results or outcomes and that accordingly you should not 
place undue reliance on these statements. Forward-looking statements speak only as of the date when made, and the 
Company undertakes no obligation to update these statements in light of subsequent events or developments.  Please 
refer to the complete disclaimer with respect to forward-looking statements and the risk factors set forth in BGC 
Partners’ most recent public filings on Form 10-K, 8-K and/or 10-Q, which are incorporated into this document by 
reference.  
 
Contacts 
 
Americas Media: 
Hannah Sloane 
212-294-7938 
hsloane@bgcpartners.com 
 
EMEA & APAC Media: 
Deborah Spencer 
+ 44 207 894 7961 
dspencer@bgcpartners.com 
 

Investors: 
Jason McGruder 
212-829-4988 
jmcgruder@bgcpartners.com 
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