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DISCLAIMER

Discussion of Forward-Looking Statements by BGC Partners and GFI Group

Statements in this document regarding BGC Partners' and GFl Gr o u lpuireesses that are not historical facts are "forward-looking statements" that involve risks and
uncertainties. Except as required by law, BGC and GFI undertake no obligation to release any revisions to any forward-looking statements. For a discussion of additional
risks and uncertainties, which could cause actual results to differ from those contained in the forward-looking statements, see BGC's and G F | réspective Securities and
Exchange Commission filings, including, but not limited to, the risk factors set forth in their respective public filings, including their most recent Forms 10-K and any updates
to such risk factors contained in subsequent Forms 10-Q or Forms 8-K filings.

Note Regarding Financial Tables and Metrics

Excel files with the C o mp a myadesly financial results and metrics from the current period dating back to the full year 2008 are accessible in the various financial results
pressreleasesatthefi | nv ®&Re i at sedionofthttp://www.bgcpartners.com. They are also available directly at ir.bgcpartners.com/news-releases/news-releases.

Distributable Earnings

This presentation should be read in conjunction with B G C @nsst recent financial results press release. Unless otherwise stated, throughout this document we refer to our
results only on a distributable earnings basis. For a complete description of this term and how, when and why management uses it, see the penultimate page of this
presentation. For both this description and a reconciliation to GAAP, see the sections of B G C dnest recent financial results press release entited i Di s t r iEdningsa b |
De f i nieDd of ,f e Betvaen €ansolidated Results for Distributable Earnings and GA A Pand i Re c o n ¢ of IGAA®tincoma to Distributable Ea r n i rwhich @are
incorporated by reference, and availableinthei | n v ®e 1 @t sedionofur website at http://www.bgcpartners.com.

Adjusted EBITDA

See the sections of B G C dnest recent financial results press release titted i Ad j uEBITRADD e f i mreldi® e ¢ o n ¢ of IGAAPtIncame to Adjusted EBITDA (and
Comparison to Pre-Tax Distributable Earnings)."

Other ltems
i N e wma@rubk Knight F r a iislsyiionymous in this document with i N G Kdf @ R e Estate Services.o

Our discussion of financial results for i N e w m@rubk Knight F r a nfikN GK Br,fi &R eEstate S e r v i reflects only those businesses owned by us and does not include
the results for Knight Frank or for the independently-owned offices that use some variation of the NGKF name in their branding or marketing.

On June 28, 2013, BGC sold its fully electronic trading platform for benchmark U.S. Treasury Notes and Bonds to NASDAQ OMX Group, Inc. For the purposes of this
document, the assets sold are referredto as i e S p eandithedusinesses remaining with BGC that were not part of the eSpeed sale may be referred to as "retained.fi

Beginning on March 2, 2015, BGC began consolidating the results of GFI, which continues to operate as a controlled company and as a separately branded division of
BGC. BGC owns approximately 67% of G F | dutstanding common shares as of April 29, 2015.

"BGC", "BGC Trader", "Newmark", "Grubb & Ellis", and "Grubb" are trademarks and service marks of BGC Partners, Inc. and/or its affiliates. Knight Frank is a service
mark of Knight Frank (Nominees) Limited. Trayport is a trademark or registered trademark of Trayport Limited and/or its affiliates. FENICS and FENICS.COM are
trademarks or registered trademarks of Fenics Software Inc. and/or its affiliates

© 2015 BGC Partners, Inc. All rights reserved.
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SELECT Q2 2015 RESULTS COMPARED TO Q2 2014

Highlights of Consolidated Results (USD millions, except per share data) Q2 2015 Q2 2014 Change (%)
Revenues for distributable earnings $684.6 $430.3 59.1
Pre-tax distributable earnings before non-controlling interest in subsidiaries and taxes 77.5 53.0 46.3
Pre-tax distributable earnings per share 0.21 0.16 31.3
Post-tax distributable earnings 64.6 43.5 48.6
Post-tax distributable earnings per share 0.18 0.13 38.5
Adjusted EBITDA 109.1 63.9 70.6
Effective tax rate 15.0% 15.0%

Pre-tax distributable earnings margin 11.3% 12.3%

Post-tax distributable earnings margin 9.4% 10.1%

A On July 27, 2015, BGC Partnersdéd Board of Director
share, an increase of 16.7% from the prior year, payable on September 4, 2015 to Class A and Class B
common stockholders of record as of August 21, 2015. The ex-dividend date will be August 19, 2015.



GLOBAL REVENUE BREAKDOWN

® BGC Financial Services Offices*
® Newmark Grubb Knight Frank
B NGKF Affiliates and Partner Offices

02 2015 Revenues

Americas
60%

° ¥
° o

Americas revenue up 58% yr/yr
Europe, Middle East & Africa revenue up 61% yr/yr

Asia Pacific revenue up 59% yr/yr

> > > >

Strengthening of the U.S. dollar reduced non-U.S. Financial Services revenues by more than $27 million during
the quarter, mostly in EMEA



Q2 2015 SEGMENT DATA (DISTRIBUTABLE EARNINGS BASIS) L bgc

(In USD millions)
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SO Financial $435.0 $68.4 15.7%
Real Estate $239.7 $29.9 12.5%
Corporate $9.8 ($20.8) NMF
Real Estate ) )
35% Financial (In USD millions)
Services
64% Q2 2014 Pre-tax Earnings | Pre-tax Margin
Financial $271.5 $49.9 18.4%
Real Estate $149.1 $15.5 10.4%
Corporate $9.7 ($12.3) NMF

Financial Services revenues were up over 60% primarily related to the consolidation of GFI Group
Financial Services pre-tax margins decreased due to the consolidation of GFI Group

Real Estate Services revenues up 61%, primarily driven by increases in capital markets, and leasing &
other services

Real Estate Services pre-tax margins increased 210 bps due to higher overall revenues and increased
contribution from higher margin capital markets business



BGC'S BUSINESS SHOWS STRONG REVENUE DIVERSITY

Corporate
1%

Real Estate Management
& Other
7%

BGCOSsS BuUSIi nes s

A BGC maintains a diverse revenue
base with no one asset class or
Real Estate Capital product group generating more

Markets
9% than 20% of total revenues

Ve

P A Wholesale Financial
Services _ _ Brokerage revenues and
35% Financial earnings typically seasonally
Leasing and Other Services 1
ing and 654% strongest in 1st quarter,

19% weakest in 4th quarter

A Commercial Real Estate
Brokerage revenues and
profitability typically

N seasonally strongest in 4th
Equities Energy & .
and Other | Commodities quarter, weakest in 1st quarter
Market data, Software & 8%

Other?
6%

IMarket data, software solutions, interest, and other revenue for distributable earnings (including NASDAQ OMX earn-out)

Percentages are approximate for rounding purposes.



BGC0OS FRONT OFFI CE PRODUCTI VI TY GROIVB'g@

FRONT OFFICE HEADCOUNT FRONT OFFICE PRODUCTIVITY

($ Thousands)

—E=a—
3,851

1,308

3,872

2,543 __>

155 154

Q22014 Q32014 Q42014 Q12015 Q22015

Q2 2014 Q2 2015 FY 2013 FY 2014
m Financial Brokerage mReal Estate

A Q2 2015 Real Estate Services average revenue per front office employee was $149,000, up 19% from Q2 2014;
A Q2 2015 Financial Services average revenue per front office employee was $157,000, down 9% from Q2 2014;
A

Hi storically, BGC6s revenue per front office employee ha:

integration of GFI continues, and as more voice and hybrid revenue is converted to more profitable fully electronic trading,
the Company expects Financial Services broker productivity to grow.

Note: The Real Estate figures are based on brokerage revenues, leasing and capital markets brokers, and exclude appraisers and both revenues and staff in management services and fi o t .6 €he Financial Services

calculations in the above table include segment revenues from fi t obroketager e v e nfurea kaettand ®s o f tswad ruet and exsludle revenues and salespeople related to Trayport. The average revenues for all
producers are approximate and based on the total revenues divided by the weighted-average number of salespeople and brokers for the period.
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Q2 2015 FINANCIAL SERVICES SUMMARY

BGC Financial Services Segment Highlights Quarterly Drivers
A Revenues up over 60% A Acquisitions of GFI, R.P. Martin, and Remate
A Pre-tax profit up over 37% A Increased activity across FX, energy, and
commodities; reflected strong demand from
A Fully electronic revenues and pre-tax profits up many of our customers
over 182% and 120%, respectively (ex.

A Volatility levels have increased across most

Trayport
yport) asset classes we broker

A Energy & Commodities revenues increased by

A FS revenues would have been over $27
317% as compared to a year ago $

million higher if not for the strengthening U.S.

< " : Dollar
A  Equities and other revenues increased 77%

A FX revenues up 67%; fully electronic FX
revenues up over 114%

A Credit revenues up 26%; fully electronic credit
revenues up 138%



INDUSTRY VOLUMES MIXED; VOLATILITY UP

Yr/Yr Change in Capital Markets Activity Yr/Yr Change in Average Daily Volatility

(ADV, except Eurex and credit derivatives outstanding)

-289 DealerDealer CDS Outstanding

U.S.EquitiegVIX)

249 Interest Rate Futures (ICE)

-179 Equity Derivatives (ICE)

0,
-11% U.S. Corp. Bonds (Primary Dealer) ULE [Rtels (o 43%

-3% U.S.Treasuries (Primary Dealer)

European Equities (V2 45%

-1%j Interest Rate Futures (CME)

Thomson Reuters FX Spot 4%

Commodity Volatility Inde

Energy (ICE) 10% (MLCXV3M

Eurex Equity Derivatives

71%

Energy & Commodities (CM 22%

FX Futures (CME 42% 0%  10% 20% 30% 40% 50% 60% 70%  80%

-40%  -30%  -20%  -10% 0% 10% 20% 30% 40% 50%

Source: Bloomberg
Source: Bloomberg, SIFMA, Eurex, CME, ICE, and Thomson

A Generally, increased price volatility increases demand for hedging instruments, including for many of the
cash and derivative products that BGC brokers

A Volumes were mixed when compared to the prior year

A Implied volatility measures were uniformly up from a year ago; increased volatility often signals increased

trading activity



FINANCIAL SERVICES REVENUE BREAKOUT

FINANCIAL SERVICES REVENUE COMPOSITION

% Change

$435,041 +60%

Trayport 17,822 NMF

+70%

+77%

$271,500 +317%
Market data, software
and other?

Equity & Other +26%
Energy & commodities?
Credit

+67%
Foreign Exchange

Rates 126,346 +21%

Q2 2014 Q2 2015

1Includes $13.3MM and $11.1MM related to the Nasdaq earnout in Q215 and Q214
2 Excludes $17.8MM of revenues related to Trayport.



BGC6S FULLY ELECTRONIC (FENICS) GROWTH ?bg@L

Fully Electronic Brokerage Volumes Fully Electronic Revenues?

(% Billions) ($ Millions)

o/ /
Y chang® +60 0
/
$
I

Q22014 Q32014 Q42014 Q12015 Q22015 Q22014 Q32014 Q42014 Q12015 Q22015

A Fully electronic revenues up over 182% from Q2 2014; Fully electronic pre-tax earnings up over
120%

A Fully electronic volumes up approximately 66% from Q2 2014

l10OFuEllggct ronico includes Atotal brokerage revenueso r el at e tlofwhech dreudpdrtgd withinehe FirramcialiServicesr a d i n g
segment. Fully electronic revenues exclude $17.8 million of revenues related to Trayport. Q2615 fAFully Electronico r ev e-nompasy rewdngesthaiarec | u d ¢
eliminated in BGCbs consol i deahpany refenuasamacket data and saftware tsadutionsNvat $9.8 rhillion. There aere no corresponding intra-company

revenues in Q20614.



BGC6S ELECTRONI C BUSI NESSES COMPARE-|FB§¥O

HIGHLY VALUABLE ELECTRONIC PLATFORMS

360T MarketAxess
o on Market Cap $3,656mm3
Announced Sale (2015) . '
SOE((:ZCE‘):m_Sll%m $795mm / (4725mm) A FY]:4 Revenues: $286mm
A MR Qtr. Vol Growth: 9% A FY Run-rate Revenues: $72.5mm / G65mm A Projected Rev Growth Rate: 15%
A P/EBITDA: 19x1 A EBITDA Margin: 50% A Pre-tax earnings / margin: 128.7 / 45%
ﬁ MR Qtr. ADV: $67bn / 460bn (+17%)? A PIE (FY15) (pre-tax) 28.4x
NS A PIS (FY15): 12.8x
eSpeed
400 Sold (2013) $1,234mm
$. . _FXA.\” A MR FY Revenues: $99mm (-2%) $4_’C_)OO
million Sold (2012): $625mm ) 0 million
A MR FY Revenues: $123mm (+16%) A Volume growth: +13%
A Pre-tax earnings / margin: $42.3mm / 36% A Pre-tax earnings / margin: $57.6mm / 58%
A MR Qtr. ADV: 92.4mm (+3%) A PIE (pre-tax): 21.4x
A PIE (pre-tax): 14.8x A P/S:12.5x
A PIS: 5.1x

Annualized Revenue Volume Growth Pretax Earnings Margin Annuallzgd Pretax
Growth Earnings

(in USD millions) Annualized Revenues

BGC Fully Electronic# >$250 >190%% 66% 42.7% >$100

Note: Data for FXAIl, HotSpot and eSpeed is as of the most recent period immediately prior to announcement of transactions. MarketAxess information is from either FY14 actuals or
Bloomberg 2015 consensus estimates.

1 HotSpot P/EBITDA multiple extrapolated from reported 16x P/EBITDA at $365mm purchase price. $435mm represents total consideration, including $365mm in cash share of tax benefits.
See source: http://www.bloomberg.com/news/articles/2015-01-28/bats-buys-hotspot-currencies-platform-for-365-million

2360T volume growth as reported by Aite Group research; revenues and pre-tax estimates reported by Barclays and Citi research

3 MarketAxess market cap as of close of business 7/22/2015

4 BGC fully electronic annual revenues are shown on an annualized run-r at e basis and based on Q2615 actual s
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STRONG GROWTH SEEN IN FULLY ELECTRONIC BUSINESS

7 bgc
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Q2 2015 Yr/Yr Change
Fully Voice / Hybrid Corporate / Fully Voice / Hybrid Corporate /
Electronic? / Other Real Estate Other Total Electronic® [ Other Real Estate Other Total
Revenue $63.7 $371.4 $239.7 $9.8 $684.6 182.3% 49.2% 60.8% 1.0% 59.1%
Pre-Tax DE $27.2 $41.2 $29.9 ($20.8) $77.5 120.4% 9.7% 93.4% NMF 46.3%
Pre-tax DE Margin 42.7% 11.1% 12.5% NMF 11.3%
Q22014
Fully Voice / Hybrid Corporate /
Electronic? / Other Real Estate Other Total
Revenue $22.6 $248.9 $149.1 $9.7 $430.3
Pre-Tax DE $12.3 $37.5 $15.5 ($12.3) $53.0
Pre-tax DE Margin 54.7% 15.1% 10.4% NMF 12.3%

Ve

distributable earnings were up 120.4%

A
BGC
A
A
growth
Note: For al |

revenues and

results also include $13.0 million of intra-c o mp a ny

al |

revenues,

periodsresuliSiFn¢ ll yd&Il eeltrpyneélcédctroni c
isoft wa rTeypaertoAll of the afonemeéntionesl are reporeed withiretbxe d&-ihamalal Sergices segment.
el i mi nat Ndofintra-cadnBadyrevences, market datd a t ¢

whi ¢ h

and software solutions was $9.9 million. There were no corresponding intra-c 0o mp a n'y

ivoi ce/ Hybri do

i nc |Aurd ensa nrce sauksl et§smefwriocne stdhoei c e/ Hy br i do

ar e
revenues

trading

Q2 2015 fully electronic revenues and pre-tax distributable earnings marked another record quarter for

Excluding Trayport, fully electronic revenues increased 182.3% in Q2 2015, while fully electronic Pre-tax

Increases in fully electronic revenues driven by addition of GFI coupled with strong double-digit organic

in the Atotal brokerage

AFul l'y EI e
in Q2614
and de@rert; &13.8 miflian anch$1d.Erilican c i a

related to the NASDAQ OMX stock earn-out for Q215 and Q214, respectively and; $17.8 million of revenue for Q215 related to Trayport.



RECENT DEVELOPMENTS REGARDING THE BGC / GFI MERGER L bgC

16

A Following the issuance of new GFI shares in Q1 2015, BGC now owns approximately 67%
of GFI 6s out s ts@aak;dull meggerexpecmaohy Q1 2016

A Numerous serious parties are participating in the Trayport sales process at a valuation that
reflects iIts continuing growth in the year
high margins, leading technology, and strategic importance in the global energy and
commodities markets

A We still anticipate completing a transaction before the end of 2015
A De minimis front-office turnover at GFI

A BGC guaranteed the outstanding debt of GFI resulting in credit rating upgrades, which will
reduce interest expense going forward

A By the time we complete the full merger with GFI we expect to have combined all of our
fully electronic assets (ex. Trayport) under the FENICS name

A The well-known, and proven technology of BGC and GFI, coupled with their global footprint
combined with the leading edge, and highly respected technology company FENICS, will
create a financial technology powerhouse



EXPECTED GFI COST SYNERGIES UPDATE

Planned GFI Integration Cost Savings / Synergies:

A Network infrastructure
A Telephone lines
A Vendors

Disaster recovery
Interest expense

Data centers
Duplicative real estate
Other support expenses

> I I I I

$50 Million $90 Million
(annualized run rate) (annualized run rate)

A Il ntegration and cost saving/synergy targets r em:
and $90 million by Q1617

A BGC freed up capital set aside for regulatory and clearing purposes, allowing for more efficient use
of the balance sheet



