Disclaimer

NOT FOR RELEASE, PUBLICATION OR DISTRIBUTIONIN WHOLE OR IN PART IN, INTO OR FROM ANY JURISDICTION WHERE TO DO SO WOULD BE UNLAWFUL. THIS PRESENTATIONIS FOR INFORMATION PURPOSES ONLY AND

IS NOT AN OFFER OF SECURITIES IN ANY JURISDICTION.

This presentation (the “Presentation”) is exclusively for the benefit and internal use of the recipient and solely as a preliminary
basis for discussion. This Presentation has been prepared to assist interested parties in making their own evaluation of
HomeToGo GmbH (together with its consolidated subsidiaries, “HomeToGo”) and for no other purpose.

This Presentation is delivered on the condition that it is held in strict confidence by you, your directors, officers and employees.
Save as expressly permitted in writing by HomeToGo, this Presentation must not be photocopied or reproduced in any other
electronic or physical form and must not be communicated, disclosed or distributed to any other person in whole or in part. This
disclaimer and the requirement for strict confidentiality shall apply without prejudice to any other confidentiality obligations to
which you are subject. By accepting this Presentation, you hereby agree to be bound by and comply with the restrictions
contained herein. By accepting and/or by reading this Presentation, the recipient agrees and undertakes towards HomeToGo
that it will not, and will cause its directors, officers, employees, representatives, advisors and consultants (the “Representatives”)
not to, disclose any type of information relating to HomeToGo and that it shall, and shall cause its Representatives to, return this
Presentation together with any copies to HomeToGo, if requested.

This Presentation does not purport to be comprehensive or all-inclusive and is for information purposes only. It does not purport
to contain all of the information that may be required to make a full analysis of HomeToGo. This Presentation is based on
information which have not been independently verified and which may have not been audited. Any estimates and projections
contained herein involve significant elements of subjective judgment and analysis, which may or may not be correct, to the fullest
extent permitted by law, in no circumstances will HomeToGo, or any of its stockholders, affiliates, representatives, partners,
directors, officers, employees, advisers or agents, provide any guarantee, representation or warranty (express or implied) or
assume any responsibility with respect to the authenticity, origin, validity, accuracy or completeness of the information and data
contained herein or assumes any obligation for damages, losses or costs (including, without limitation, any direct or
consequential losses) or losses of profit resulting from any errors or omissions in this Presentation, reliance on the information
contained within it, or on opinions communicated in relation thereto or otherwise arising in connection therewith. Changes and
events occurring after the date hereof may, therefore, affect the validity of the information, data and/or conclusions contained
in this Presentation and HomeToGo does not assume any obligation to update and/or revise this Presentation or the information
and data upon which it has been based. You should not consider any information in this Presentation to be legal, investment,
business, tax or accounting advice or a recommendation. You should consult your own attorney, accountant, business advisor
and tax advisor for legal, investment, business, tax and accounting advice regarding any of the proposed transactions
presented in this Presentation. By accepting this Presentation, you confirm that you are not relying upon the information
contained herein to make any decision.

The distribution of this Presentation in certain jurisdictions may be restricted by law and, accordingly, recipients of this
Presentation represent that they are able to receive this Presentation without contravention of any unfulfilled registration
requirements or other legal restrictions in the jurisdiction in which they reside or conduct business.
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Forward-Looking Statements

This Presentation contains certain forward looking statements, including statements regarding HomeToGo's future business and
financial performance. These forward looking statements generally are identified by the words “believe,” “project,” “expect,”
“anticipate,” “estimate,” “intend,” “strategy,” “future,” “opportunity,” “plan,” plan,” “may,” “should,” “will,” “would,” “will be,” “will
continue,” “will likely result,” and similar expressions. These forward-looking statements reflect, at the time made, HomeToGo's
beliefs, intentions and current targets/aims concerning, among other things, HomeToGo's results of operations, financial
condition, liquidity, prospects, growth and strategies. Forward-looking statements include statements regarding: objectives,
goals, strategies, outlook and growth prospects; future plans, events or performance and potential for future growth; liquidity,
capital resources and capital expenditures; economic outlook and industry trends; developments of HomeToGo's markets; the
impact of regulatory initiatives; and the strength of HomeToGo's competitors. Forward-looking statements involve risks and
uncertainties because they relate to events and depend on circumstances that may or may not occur in the future. The forward-
looking statements in the Presentation are based upon various assumptions, many of which are based, in turn, upon further
assumptions, including without limitation, management’s examination of historical operating trends, data contained in
HomeToGo's records and other data available from third parties. Although HomeToGo believes that these assumptions were
reasonable when made, these assumptions are inherently subject to significant known and unknown risks, uncertainties,
contingencies and other important factors which are difficult or impossible to predict and are beyond its control. Forward-
looking statements are not guarantees of future performance and such risks, uncertainties, contingencies and other important
factors could cause the actual outcomes and the results of operations, financial condition and liquidity of HomeToGo or the
industry to differ materially from those results expressed or implied in the Presentation by such forward-looking statements. No
representation or warranty is made that any of these forward-looking statements or forecasts will come to pass or that any
forecast result will be achieved. Undue influence should not be given to, and no reliance should be placed on, any forward-
looking statement. No statement in the Presentation is intended to be nor may be construed as a profit forecast. Itis up to the
recipient to make its own assessment of the validity of any forward-looking statements and assumptions. No liability whatsoever
is accepted by HomeToGo or any of HomeToGo's Representatives or any other person in respect of the achievement of such
forward-looking statements and assumptions.
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The Presentation includes certain financial measures (including on a forward looking basis) that have not been prepared in
accordance with International Financial Reporting Standards as adopted by the International Accounting Standards Board
(“IFRS"). These non-IFRS measures are an addition, and not a substitute for or superior to, measures of financial performance
prepared in accordance with IFRS and should not be considered as an alternative to net income, operating income or any other
performance measures derived in accordance with IFRS. HomeToGo believes that these non-IFRS measures of financial results
(including on a forward looking basis) provide useful supplemental information to investors about HomeToGo. These projections
are for illustrative purposes and should not be relied upon as being necessarily indicative of future results. Metrics that are
considered non-IFRS financial measures are presented on a non-IFRS basis without reconciliations of such forward looking non-
IFRS measures due to the inherent difficulty in forecasting and quantifying certain amounts that are necessary for such
reconciliation. They are subject to inherent limitations as they reflect the exercise of judgments by management about which
expenses and income are excluded and included in determining these non-IFRS financial measures. In order to compensate for
these limitations, management presents non-IFRS financial measures in connection with IFRS results. In addition, other
companies may calculate non-IFRS measures differently, or may use other measures to calculate their financial performance,
and therefore, HomeToGo's non-IFRS measures may not be directly comparable to similarly titled measures of other companies.



Disclaimer (Cont’d)

Use of Projections

Any financial information in this Presentation (including specifically the projections) that are forward looking statements are
based on assumptions that are inherently subject to significant uncertainties and contingencies, many of which are beyond
HomeToGo's control. While such information and projections are necessarily speculative, HomeToGo believes that the
preparation of prospective financial information involves increasingly higher levels of uncertainty the further out the project on
extends from the date of preparation. The assumptions and estimates underlying the projected results are inherently uncertain
and are subject to a wide variety of significant business, economic and competitive risks and uncertainties that could cause
actual results to differ materially from those contained in the projections. All subsequent written and oral forward looking
statements concerning HomeToGo or other matters attributable to HomeToGo or any person acting on their behalf are
expressly qualified in their entirety by the cautionary statements above. The information contained in this Presentation is
provided as of the date of this Presentation and is subject to change without notice.

Preliminary Financial Information

This Presentation contains preliminary unaudited financial information for HomeToGo which may be subject to change.

Industry and Market Data

To the extent this Presentation includes statistics, data and other information from third party sources, HomeToGo believes that
these sources are reliable. Neither HomeToGo nor any of its advisers has independently verified the data contained therein.
Accordingly, undue reliance should not be placed on any third party statistics, data and other information to the extent
contained in the Presentation. All information not separately sourced is from HomeToGo's data and estimates.
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No Offer or Solicitation

This Presentation does not constitute an offer to sell or exchange, or the solicitation of an offer to buy or exchange, any
securities, nor shall there be any sale of securities in any jurisdiction in which such offer, sale or exchange would be unlawful prior
to registration or qualification under the securities laws of any such jurisdiction.

The Presentation and the information contained herein are not an offer of securities for sale in the United States. Any securities
described herein have not been and will not be registered under the under the U.S. Securities Act of 1933, as amended (the “U.S.
Securities Act”), or any state securities laws, and may not be offered or sold in the United States except pursuant to an exemption
from, or a transaction not subject to, the registration requirements of the U.S. Securities Act.

In each member state of the European Economic Area and the United Kingdom (each a “Relevant Member State”), this
Presentation is only directed at persons in such Relevant Member State who are “qualified investors” within the meaning of
Article 2(e) of the Regulation (EU) 2017/1129 (the “Prospectus Regulation”). In addition, in the United Kingdom, this Presentation is
only directed at persons who (i) have professional experience in matters relating to investments falling within Article 19(5) of the
Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended, (the “Financial Promotion Order”), (i) are
persons falling within Article 49(2)(a) to (d) (high net worth companies, unincorporated associations, etc.) of the Financial
Promotion Order, Order, (i) are outside the United Kingdom, or (iv) are persons to whom an invitation or inducement to engage
in investment activity (within the meaning of Section 21 of the Financial Services and Markets Act 2000) in connection with the
issue or sale of any securities may otherwise lawfully be communicated or caused to be communicated (all such persons
together being referred to as “Relevant Persons”). This Presentation is directed only at Relevant Persons and must not be acted
on or relied on by persons who are not Relevant Persons.
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Executive Summary: H1/2021 sees growth accelerate further

« Strong rebound in Q2/21 post lifting of travel restrictions in Europe shows
high resilience of Alt. Accommodation

« Highest-ever H1 GBV (+24% vs. 2019 and +27% vs. 2020)
« Record Booking Revenues in H1 (+48% vs. 2019 and +59% vs. 2020)

« Record onsite Booking Revenues in H1 (+136% vs. 2019 and +116% vs. 2020)

.
+ Onsite Booking Revenues share accelerates (39% in H1 vs. 25% in 2019 and % . (
% i ° ( world's. &
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rgest selection
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Record Gross Booking Value despite travel restrictions

Record GBV in H1/21 and Q2/21 despite travel restrictions and lockdowns for most of Q1/21

Half-year Performance Quarterly Performance
€ million € million

468.4

730-1 710.4

H1/19 H1/20 H1/21
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Booking Revenues driven by onsite share, leading to best-ever
take rate

Q2/21 onsite Booking Revenues nearly 3x of Q2/20, driving the best-ever take rate in H1/21 and Q2/21

Half-year Performance Quarterly Performance
€ million € million
------------------------------------------------- 411
----------------------------------------------- 72.4
7.8 6.1
48.9
20 45.4 12.2
32 323
1.0 .
58 20.3
5.0
231
07 20.6
28.5
13.2
121 4.6
H1/19 H1/20 H1/21 Q2/19 Q2/21
home (1) Take Rate is defined as Booking Revenues divided by Gross Booking Value (excl. Hotels, Feries, Escapada Rural & Smoobu)
to go- .CPA—onsite .CPA—offsite CPC + CPL .Subscriptions



Revenues driven by gradual lifting of travel restrictions in

Q2/21

Record Revenuesm

Half-year Performance

€ million
* +4/g +30% 30.0
28.7 vs. 2019 s. 2020 -
23.0
7.8
1.0
5.8
12.8
1.0
5.6
H1/19 H1/20 H1/21
home (1) CPA revenues recognized on check-in date; due to rounding of numbers, charts do not always sum up to total
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supported by continuous growth of subscriptions

Quarterly Performance
€ million

T +23% +88%
vs. 2019 vs. 2020
16.7
[ Yo
50
10.9

0.9
4.1
Q2/19 Q2/20

. CPA-onsite . CPA-offsite CPC + CPL

7.3

Q2/21

.Subscriptions



Adjusted EBITDA impacted by additional marketing and SPAC
merger expenses

H1/21 and Q2/21 Adjusted EBITDA® impacted by higher marketing expenses due to brand and onsite marketing as well
as SPAC-transaction related cost

Half-year Performance Quarterly Performance
€ million € million
m -
(5.6)
(12.4)
(19.0) (18.8)
(34.9)
H1/19 H1/20 H1/21 Q2/19 Q2/20 Q2/21

home (1) Adjusted for expenses for share-based payments
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Seasonal increase in Working Capital

Future receivables from Booking Revenues provide good visibility for next quarter

Receivables( Deferred Revenues® Accounts Payable®
43.6
31.9
17.0
15.4
12.5
n.3
R 4.7
17 4.2
5.6
- T24 I ]
H1/20 H1/21 H1/20 H1/21 H1/20 H1/21

.Accounts Receivables Booking Receivables® .CPA .Subscriptions

home (1) Trade and other receivables (current)
to o (2) Future receivables from Booking Revenues (adjusted for estimated cancellations) which have not been recognized as revenues due to check-in in the future
g &= (3) Contract liabilities (current)
(

4) Trade and other payables (current) 1



Guidance unchanged

2021 and 2022 guidance remain intact as shown during the BCA transaction announcement

Gross Booking Value Revenue
€ billion € million
2.0-2.2
1.6
2021E 2022E 2021E
home (1) Take Rate is defined as Booking Revenues divided by Gross Booking Value (excl. Hotels, Feries, Escapada Rural & Smoobu)
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Profit and Loss

Consolidated Statement of Profit and Loss

in € thousand H1/2020 H1/2021

Revenue 23,055 30,032
Cost of revenues (1,291) (1,831)
Gross profit 21,764 28,201
Product development and operations (7,705) (8,787)
Marketing and sales (27.924) (53,357)
General and administrative (5,553) (15,221)
Other expenses (293) (38)
Otherincome 467 1142
Profit (loss) from operations (19,245) (48,060)
Finance expenses (3.704) (14,521)
Profit (loss) before tax (22,949) (62,581)
Income taxes 613 121
Net income (loss) (22,335) (62,460)
Profit (loss) from operations (19,245) (48,060)
Depreciation and amortization 1,558 2,062
EBITDA (17,687) (45,998)
Expenses for Share-based payments 5,300 1,073
Adjusted EBITDA (12,387) (34,925)
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Balance Sheet

Assets
in € thousand Dec 31,2020 Jun 30, 2021
Intangible assets 41,570 62,087
Property, plant and equipment 16,413 15,744
Trade and other receivables (non-current) 1414 1414
Income tax receivables (non-current) 34 78
Other financial assets (non-current) 1,485 1,504
Other assets (non-current) 68 202
Total non-current assets 60,984 81,030
Trade and other receivables (current) 5,647 1,723
Income tax receivables (current) 139 108
Other financial assets (current) 549 1,981
Other assets (current) 1,246 1,530
Cash and cash equivalents 36,237 64,087
Total current assets 43,819 79,429
Total assets 104,803 160,459
Equity and Liabilities
in € thousand Dec 31,2020 Jun 30, 2021
Equity 22,865 (28,521)
Subscribed capital 93 93
Capital reserves 113,280 113,280
Retained Earnings (112,656) (175,115)
Share-based payments reserve 22,148 33,221
Convertible loans (non-current) 33,132 80,432
Borrowings (non-current) B1557 10,010
Other financial liabilities (non-current) 26,139 58,387
Provisions (non-current) 558 441
Other liabilities (non-current) 1,105 1,038
Income tax liabilities (non-current) 17 22
Deferred tax liabilities 2,236 3,657
Non-current liabilities 66,745 153,986
Trade and other payables (current) 4,233 15,408
Borrowings (current) 2,114 3,726
Other financial liabilities (current) 1,574 6,500
Provisions (current) 1,100 1,040
Other liabilities (current) 6,156 8,246
Income tax liabilities (current) 16 73
Current liabilities 15,193 34,994
Total liabilities 81,938 188,980
Total equity and liabilities 104,803 160,459
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Cash Flow Statement

in € thousand H1/2020 H1/2021

Profit (loss) before income tax (22,949) (62,581)
Adjustments for:

Depreciation and amortization 1,558 2,062
Non-cash employee benefits expense - share-based payments 5,300 1,073
Finance result, net 3,704 14,521
Net exchange differences (115) (68)
Change in operating assets and liabilities

(Increase) / Decrease in trade and other receivables (1,753) (5,834)
(Increase) / Decrease in other financial assets (970) (1,394)
(Increase) / Decrease in other assets 383 (301
Increase / (Decrease) in trade and other payables 905 10,852
Increase / (Decrease) in other financial liabilities (290) (287)
Increase / (Decrease) in other liabilities 757 (299)
Increase / (Decrease) in provisions (273) (185)
Cash generated from operations (13,744) (32,441)
Interest and other finance cost paid (-) (167) (427)
Income taxes (paid) / received 33 (CY)
Net cash used in operating activities (13,878) (32,930)
Payment for acquisition of subsidiary, net of cash acquired - (13,235)
Payments for property, plant and equipment 1) 94)
Payments for (internally generated) intangible assets (530) (720)
Payments for financial assets at amortized costs - (5)
Proceeds from sale of property, plant and equipment - 1
Net cash (used in) provided by investing activities (601) (14,054)
Proceeds from borrowings and convertible loans 18,770 75,795
Repayments of borrowings and convertible loans (750) (803)
Principal elements of lease payments 432) (470)
Net cash provided by financing activities 17,588 74,522
Net increase in cash and cash equivalents 3110 27,538
Cash and cash equivalents at the beginning of the period 10,972 36,237
Effects of exchange rate changes on cash and cash equivalents 416 312
Cash and cash equivalents at end of the period 14,498 64,087
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Glossary

Agriturismo
Website for rural Italian inventory operated by feries

Booking Revenues
Non-IFRS operating metric to measure intra-month performance view defined as net
Euro value generated by transactions (CPA, CPC, CPL etc.) before cancellation

Brand & Organic traffic

Visits from direct traffic, branded channels, like visitors who type in keywords in
search engines that include a reference to any HomeToGo Group brand, CRM
(Customer Relation Management), App, SEO (Search Engine Optimization), free
channels and internal traffic (between our businesses within the HomeToGo Group)

Booking Receivables
Future receivables from Booking Revenues (adjusted for estimated cancellations)
which have not been recognized as revenues due to check-in in the future

CPA
Cost per action

CPC
Cost per click. Offsite CPC revenues are not affected by any cancellations
retrospectively

CPL
Cost per lead

EscapadaRural
ESCAPADA RURAL SERVICIOS PARA PROPIETARIOS SL (Barcelona), an indirect (100%)
subsidiary of HomeToGo GmbH

feries
Feries S.r.l (Milan), an indirect (100%) subsidiary of HomeToGo GmbH, operating main
websites agriturismo.it and casevacanza.it
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Gross Booking Value (GBV)

Non-IFRS operating metric defined as the gross Euro value of bookings on our
platform in a period (including all components of the booking amount except for
VAT). GBV is recorded at the time of booking and is not adjusted for cancellations or
any other alterations after booking. GBV includes the booking volume as reported by
the Partner for CPA transactions. For CPC GBV gets estimated by multiplying the
total click value with expected conversion rate. The total click value is the duration of
the search multiplied with the price per night of the clicked offer. This total click value
we multiply with the average conversion rate of that micro conversion source for CPA
Partners we have in the respective month.

Offsite Transaction

Transactions where the end booking happens on a Partner’s site (referral types
could be CPA, CPC, CPL etc.)

Onsite Transaction
Onsite CPA transaction, where complete user journey (from discovery to booking to
payment) happens on HomeToGo domains

Partners

Contracted businesses (such as online travel agencies, tour operators, property
managers, other inventory suppliers, software partners) or private persons that
distribute, manage or own accommodations which they directly or indirectly list on
HomeToGo Group platforms. Contracts with our more professional partners usually
do not have a defined contract length, but if they do they typically auto-renew

smoobu
smoobu GmbH (Berlin), an indirect (100%) subsidiary of HomeToGo

Take Rate
Booking revenues divided by Gross Booking Value
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